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Disclaimer
This presentation and any materials distributed or made available in connection herewith (collectively, the “ Presentation ”) have been prepared by ”Civinity”, AB (the “ Company ”) solely for your use and benefit, for information 

purposes only in connection with a contemplated issuance of fixed rate unsecured bonds (the “ Bonds ”), and have not been verified, approved, or endorsed by any third party. The intended recipients are determined by Luminor B ank  
AS Lietuvos skyrius  (the “ Dealer ”) and the Company. By attending a meeting where this Presentation is presented, accessing, downloading, reading, or otherwis e m aking available to yourself any content of the Presentation, in whole 
or in part, you hereby agree to be bound by the following limitations, notifications and accept the terms and conditions as s et out below.

This Presentation  does not constitute a prospectus for purposes of the EU Prospectus Regulation (Regulation (EU) 2017/1129). Accordingly, this Presentation  has not been approved by any supervisory authority.

You are only authorized to view, print, and retain a copy of the Presentation solely for your own use. No information contain ed in the Presentation may be copied, photocopied, duplicated, reproduced, passed on, redistributed, 

published, exhibited, or the contents otherwise divulged, released, or disseminated, directly or indirectly, in whole or in p art , in any form, by any means, and for any purpose to any other person than your directors, officers, 
employees, or those persons retained to advise you, who agree to be bound by the limitations set out herein.

The Dealer and the Company are not giving and are not intending to give financial advice to any potential investor, and this Pre sentation shall not be deemed to be financial advice from the Dealer and (or) Company to any potential 
investor. Participation, by the means of subscription of Bonds, involves a high level of risk and several factors could cause  th e actual results or performance of the Company to be different from what may be expressed or implied by 
statements contained in this Presentation.  The Presentation does not constitute or form part of, and should not be construed as, an offer, solicitation, or invitation t o s ubscribe for, underwrite, or otherwise acquire any securities of 

the Company or any member of its group, nor should it or any part of it form the basis of, or be relied on in connection with , a ny contract to purchase or subscribe for any securities of the Company or any member of its group, nor 
shall it or any part of it form the basis of, or be relied on in connection with, any contract or commitment whatsoever. If a ny such offer or invitation is made, it will be done pursuant to separate and distinct documentation in the form of 
a prospectus, and any decision to purchase or subscribe for any securities according to such offer or invitation should be ma de solely on the basis of such prospectus, and not this Presentation. Any person considering the purchase 

of any securities of the Company must inform themselves independently before taking any investment decision. By accessing thi s P resentation, the recipients will be deemed to represent that they possess, either individually or 
through their advisers, sufficient investment expertise to understand the risks involved in any purchase or sale of any finan cia l instrument, or any other information contained herein. This Presentation should not be construed as legal, 
tax, investment, or other advice, and any recipient is strongly advised to seek their own independent advice in respect of an y r elated investment, financial, legal, tax, accounting, or regulatory considerations.  Any investor investing in 

the Bonds is bound by the final terms and conditions for the Bonds, which the investor acknowledges having accepted by subscr ibing for the Bonds. Investors are encouraged to request from the Company and other sources such 
additional information as they require to enable them to make informed investment decisions, to seek advice from their own le gal , tax and financial advisors and to exercise an independent analysis and judgment of the merits of the 
Company. 

The Presentation has been provided to you solely for your information and background, and subject to amendment. Further, the information in this Presentation has been compiled based on information from a number of sources and 
reflects prevailing conditions as of its date, which are subject to change. The information in this Presentation is subject t o v erification, completion, and change without notice, and the Company is not under any obligation to update or 
keep current the information contained herein. Accordingly, no representation or warranty, express or implied, is made or giv en by or on behalf of the Company or any of its respective members, directors, officers, or employees, or 

any other person, as to the accuracy, completeness, or fairness of the information or opinions contained in this presentation , a nd any reliance you place on such information or opinions will be at your sole risk. Neither the Company 
nor any of its respective members, directors, officers, or employees, nor any other person accepts any liability whatsoever f or any loss, howsoever arising from any use of this presentation or its contents or otherwise arising in 
connection therewith.

This Presentation includes "forward - looking statements", which include all statements other than statements of historical facts,  including, without limitation, any statements preceded by, followed by, or that include the words 
"targets", "believes", "expects", "aims", "intends", "will", "may", "anticipates", "would", "plans", "could", or similar expr ess ions, or the negative thereof. Such forward - looking statements involve known and unknown risks, uncertainties, 

and other important factors beyond the Company’s control, that could cause the actual results, performance, or achievements o f t he Company to be materially different from future results, performance, or achievements expressed 
or implied by such forward - looking statements. Such forward - looking statements are based on numerous assumptions regarding the C ompany’s present and future business strategies, and the environment in which the Company will 
operate in the future. By their nature, forward - looking statements involve risks and uncertainties because they relate to events  and depend on circumstances that may or may not occur in the future. Accordingly, any reliance you 

place on such forward - looking statements will be at your sole risk. These forward - looking statements speak only as at the date a s of which they are made. Past performance of the Company cannot be relied on as a guide to future 
performance. No statement in this presentation is intended to be a profit forecast.

This Presentation is not directed to, or intended for distribution to, or use by, any person or entity that is a citizen or r esi dent or located in any locality, state, country, or other jurisdiction where such distribution, publication, 
availability, or use would be contrary to law or regulation, or which would require any registration or licensing within such  jurisdiction.

This Presentation  is subject to Lithuanian  law (disregarding any conflict - of - laws rules which might refer the dispute to the laws of another jurisdiction), and any disput e arising in respect of this Presentation  is subject to the exclusive 
jurisdiction of Lithuanian  court s.
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General information

Significant growth potential in 

domestic market and rest of Europe

Proven business model with significant 

share of recurring cash flow

Strong operational 

performance
Growth through acquisition 

~€1.5Bn
Baltic facility management (FM) 

and engineering solutions market

€120Bn+
CEE, UK & Northern Europe 

FM market

~5%
current market share in Latvia*

~12%
Current market share in Lithuania*

80%+
Recurring revenue in Residential 

and Commercial business units

91%
Cash conversion rate 2025

1,565
Employees across 3 countries 

(LT, LV, UK)

5M sqm
Residential area under 

management

1,600+
Commercial clients incl. blue chip 

companies from different industries

300+
Completed Engineering projects

€15.1M
Revenue growth in last ten years

Multiple acquisitions 

targets are pursuit for  

the future growth

€100.4M

Civinity  Group  in numbers

Value of bonds issued since 20 17

€52M

Experience with listing on Nasdaq

* Residential FM segment, by area managed.



Group at a glance –  operating segments 
and geographies

Apartment buildings 

administration & 

management (B2C)

Commercial & public 

Facility Management (B2B)

Core competencies , revenue share Uncontested Market Space

Engineering solutions 

design & installation
Investments in PropTech & 

infrastructure

Investing in and collaborating with 

PropTech market players to offer 

the customers state - of - the - art 

services and experiences. 

Civinity is a co - founder and board 

member of the Lithuanian 

PropTech Association.

Digital projects –  payments and 

other digital services in the pipeline

Offering customers convenient 

Digital solutions.

Creating digital platforms and 

applications that simplify everyday  

household management.

45.6 % 17.8% 30.7% 5.9%

Civinity is the leading Nasdaq - listed smart building 

maintenance and engineering solutions group with 30+ 

years of experience, present in the Baltics and with 

growing presence in UK and the Southern Europe.



Public bonds issue of €8MPublic bonds issue of €8M

Bonds issued in the 

amount of €11M

Palangos  (2007)

Senamiesčio & Kretingos (2010)
Būsto valda (2012)
Klaipėdos bendrabutis (2014)

Ozo miestas (2015)

2005 2006 2007 2016 2017 2018 2021 2022 2023 2024 2025

Series of acquisitions of facility 

management companies

Key historic points over the last 20 years

Jūrmalas  Namsaimnieks  (2014)

Hausmaster , HomeMaster  and 
CS Komerserviss  (2016)

Acquired Vitės  Valdos , 

founding the basis for 
Civinity  Group.

Initial shareholders 

acquired 66% of 
Debreceno  valda

Acquisition of Labo   

Namu  Agentūra

Acquisition of

VBS service

Acquisitions of 

Statinių  priežiūra , 
Dizaja

UK market entry

Start of Smart 

Technologies operation

Further business 

digitalization

Acquisitions of 

Inservis , 
Priemiestis , Jurita 
and Servico .

Investment into digital 

payments and 
solutions app MOBILLY

Private bonds issue of 

€5.7M

Acquisitions of Valandinis , 

MELP

Acquisition of Ionica

Public bonds issue of €10.3M

Private bonds issue of €8.2M

Acquisition of elevator 

engineering, 
production, and 
installation company 

Metus

Private bonds issue of 

€0.9M

HR

2026



Key bond issue information

Bond issue terms Key undertakings

Issuer AB CIVINITY

Programme up to EUR 50,000,000

Tranche amount
up to EUR 15,000,000, with the possibility to increase 

the amount subject to the demand

Format Unsecured

Subscription period from 27 May 2026 to 10 June 2026

Issue date 17 June 2026

Maturity date 17 July 2029 

Coupon rate / 
yield

fixed coupon rate of 10% / yield 9.5% or 10.0%

Early redemption
12 month to redemption at 101%, 
3 month to redemption at 100%

Put  option terms
noteholders can put at 101% upon Change of Control

issuer may call all at 101% if ≥75% are redeemed

Listing Nasdaq Vilnius (regulated market)

Auditor UAB PricewaterhouseCooper

Arranger and 
dealer

Luminor Bank AS (represented within the Republic of 
Lithuania by Luminor Bank AS Lithuanian Branch )

Legal counsel Tegos

Use of proceeds ▪ Funding of mergers and acquisitions activities

Financial covenants
▪ Equity ratio: minimum 15% at all times
▪ Net debt to Pro Forma EBITDA ratio: maximum 4.0

Negative pledge ▪ No security over assets except Permitted Pledge

Limits on dividends

▪ Compliance Certificate confirming no Event of 
Default

▪ Compliance with financial covenants after dividend 
payment

▪ Equity ratio remains ≥ 0.20

Asset disposal

▪ Fair market value for assets 
▪ ≥ 75% cash / cash equivalents 
▪ Non - cash consideration capped at EUR 1.5M or 

2.0% of total assets



16%

30%

Strong organic growth in Lithuania, reaching 77% of Group’s revenue in 2025

Group’s revenue share -  Lithuania Group’s revenue share -  Latvia Group’s revenue share -  UK

63.5 1.1 64.6

12.8 77.4

2023 2024 2025

+1.7% +19.8%

Segments: residential, commercial, engineering.

Growth was organic in 2025 in Lithuania: all the 
segments grew significantly.

20.7
1.9 22.6

- 0.8
21.8

2023 2024 2025

+9. 2%

- 3.5 %

Segments: residential, commercial, engineering, 

payments.
Payments’ segment grew strongly, thus other segments 

experienced slight decline. The company already took 

measures to strengthen management team.

3.5

- 2.2
1.2

- 0.1
1.1

2023 2024 2025

- 6 2.9 %

- 8 .3%

Segments: engineering.

No significant revenue in the United Kingdom in 2025 
but signed projects will provide significant revenue 

growth in the future periods.

Revenue, Lithuania: 77% Revenue, Latvia: 22%

Revenue, UK: 1%



Resilient performance positions Civinity Group for extensive growth 
and acquisitions

All the four segments contributed 

strongly to the growth of revenue in 

2025.

Healthy mix of different segments d in 

significant EBITDA increase.

Acquisition of Valandinis ’ minority share -

holders had a negative effect on equity 

growth.

Current covenants require the Group to have 

Net Debt to Pro Forma EBITDA ratio below 4. 

Good Group performance leaves room for 

future expansion through acquisitions. 

Revenue, EUR million Pro forma EBITDA*, EUR million Equity, EUR million Net debt to pro forma EBITDA

7
0.4 7.4

0.9 8.3

2023 2024 2025

87.7 0.8 88.5

11.9 100.4

2023 2024 2025

11.5

1.5 13
0.5 13.5

2023 2024 2025

1.82

0.44 2.26

0.26 2.52

2023 2024 2025

+13.4%+0 .9 %

+12.2%
+5 .7%

+3. 8%

+13.0 %

*“Pro Forma EBITDA” means EBITDA adjusted as follows: in case the Group has acquired any entity or business within last 12 month s immediately preceding the last day of 

the relevant period, it is assumed that the respective entity or business has been acquired before the relevant period



Strong growth across all key metrics 

15.1

51.8

100.4

13.7

32

70.4

1.7
3.6

13.5

3.9

8.3

2015 2020 2025

15

33

39

2015 2020 2025

Revenue

Total assets

EBITDA

Equity

Financial performance (in millions) Companies in the group

+160%
growth (2015 - 2025)



Data  of  year  2025 .

There  are  two  types  of  revenue : fixed  (tariff),  secured  by  contracts,  and  sales - based,  contributing  significantly,  with  the  share  of  non - fixed  revenue  increasing  since  2022 .

Around  80 %  of  revenue  is  easily  predictable  or  recurring .

Residential business unit takes care of more
than 88,000   clients, generating  €4 6 M   revenue

Hard facility  
management 
services

▪ Heating

▪ Plumbing

▪ Cooling 

Soft facility  
management 
services

▪ Administration

▪ Cleaning

▪ Other services 

performed by 

people

49% 51%€4 6M
Renovation  

3%

Repairs  
25%

Third - party 
services  11%

Cleaning  
19%

Technical 
supervision  15%

Heating system  
5%Transit revenue  7%

Admin 
services  14%

€4 6M



Residential business unit revenue and EBITDA increase was driven 
by organic growth and improved efficiency

Residential business segment revenue accelerated following the successful 

acquisitions of Servico  and Inservis  in 2022.

From 2023 to 2025, revenue growth was organic, driven by the Group’s stable and 

recurring business model.

The Servico  acquisition in 2022 lowered Group’s EBITDA and its margin, as the 

portfolio includes recently built properties that require less maintenance, 

generating lower revenue per managed property m² initially.

Revenue, EUR million EBITDA, EUR million and margin

34.2

4.7 38.8

4.2 43
2.8 45.8

2022 2023 2024 2025

CAGR: 10.2%

+6,5%
+10,8%

+13.7%

5.8
0.4 6.2

1.2 7.4
0.5 7.9

2022 2023 2024 2025

CAGR: 10.8%

+6,9%
+19,4%

+6,8%

19%
17%

17%

17%



Commercial business unit takes care of more than 1,600  
commercial clients

Soft FM 

services  52%

Hard FM 

services  48%€17.8M

Third - party services  3% Admin services  1%

Cleaning  26%

Technical support  27%

Repairs/additional 

work  43%

€17.8M

Data  of  year  2025 .

Around  80 %  of  revenue  is  easily  predictable  or  recurring .



Customer retention and active sales allows consistent revenue growth in 
the commercial unit

Commercial revenue growth accelerated after the successful Inservis  acquisition in 

2022 and business volume increase.

Focus on service quality helped retain existing and acquire new customers in 2025.

In the IH of 2025 we struggled with operational efficiency providing technical FM. 

We succeeded to improve it in the IIH of 2025, and the full scope of management 
efforts will reflect in financial results in 2026.

Revenue, EUR million EBITDA, EUR million and margin

+8,2%
+3,2%

+17.9%

- 0.6

0.86 0.26

0.53 0.79

- 0.51
0.28

2022 2023 2024 2025

+143%

1.6 %

4.8% - 4.8%

- 4.4%

1.6%

13.5

2.4 15.9
0.5 16.5

1.3 17.8

2022 2023 2024 2025

CAGR: 9.6%



Plumbing  14% Electricity & Low 

voltage networks  12%

BMS  7%

AFS  2%

Ventilation  31%Cooling & 

Conditioning  20%

Heating  14%

€30.8M

Engineering 
revenue 
contribution, 

2025



Engineering business still operated at lower margins due to the 
cycle of construction industry

The increase of the revenue in 2025 resulted from a higher number and scale of 

projects.

At the end of 2025 was signed a big new project in the UK which will materialize in 

the upcoming years.

Big pressure on margin was felt in 2025, as most of the contracts were negotiated 

during the construction slowdown leading to 2025.

Revenue, EUR million EBITDA, EUR million and margin

26.5

6.5 32.9

- 6.4
26.5

4.3 30.8

2022 2023 2024 2025

CAGR: 5.2%

+16.2%
- 19.5%+24.4%

02

02 04

- 03
01 00 01

2022 2023 2024 2025

+82.9%

- 81.7%

7.2%

10.6 % 10.6%

1.6%+5.6%1.7%



Payment solutions

Market share in 

Riga parking

Market share in other 

parking payments

Market share of all 

e - tickets in Riga

~72% ~45% ~54%

Mobilly  Overview & Growth Strategy

▪ Mobilly operates in Latvia with an electronic money license 

(EMI).

▪ One of the most recognized apps in Latvia, enabling users to 

pay for parking, public transport, EV charging, taxis, train and 

bus tickets, entry fees ( Jurmala ), donations, and other services.

▪ Trusted partner for municipalities.

▪ Mobilly aims to achieve cost and revenue synergies, expand the 

customer base, introduce new services (such as billing and 

financial solutions), and pursue geographical growth.

▪ Civinity invested into 

Mobilly  –  new digital 

business segment

2024

▪ Further growth of 

current services sales

▪ Looking to add several 

new services

▪ Entered market in 

Estonia

2025

▪ Entered market in 

Lithuania, starting in 

Vilnius in April 2026

2026



Mobilly is a Clear Leader in Payment Services in Latvia 

Unique clients, ‘000 Full year revenue split by services

Toll roads & 

EV charge  6%

Other  

4%

Parking  

54%

Transportation  

18%

Software 

development  

18%

€5.9M

Revenue, EUR mil EBITDA, EUR mil

+175%

16%

30%

2.5

3.4 5.9

2024 2025

Group invested into Mobilly  in August of 2024. Revenue and EBITDA 

for 2024 year calculated form the investment till end of the year.

443

88 531

86 617

2023 2024 2025

+136%

0.8

1.4 2.2

2024 2025

+16%

+20%

Data  of  year  2025 .



Financial
position
2025



The Group’s Revenue surpassed the symbolic €100M mark

87.7
4.2 0.5

- 6.4

2.5 88.5 2.8 1.4
4.3

3.4 100.4

Revenue bridge by segments, EUR million

▪ Strong organic growth in all the four segments in 2025.

▪ Payments’ segment added in August 2024.

Profit and loss statement, EUR thousands

2023 2024 202 5

Revenue 87,705 88,481 100 ,366

Cost of sales (72,091) (70,812) (78,797)

Gross profit 15,614 17,669 21,569

Distribution expenses (497) (728) (1,203)

Administrative expenses (10,903) (12,607) (15,357)

Other gains (losses) 283 152 9

Operating profit 4,497 4,486 5,018

Finance income 114 242 137

Interest expenses (1,071) (1,921) (2,326)

Profit before income 

tax
3,540 2,806 2,829

Income tax expenses (967) (536) (709)

Profit for the period 2,573 2, 270 2, 120

Pro Forma EBITDA* 6 ,993 7,440 8 ,281

*Pro Forma EBITDA includes full 2024 results of Mobilly



Financial performance: residential and payments’ business 
segments allow to increase gross profit and margin

In 2024, gross profit showed stable growth in residential, 

significant improvement in commercial driven by new management 
engineering decline follows the revenue trend, and payments’  
segment added with investment in Mobilly .

In 2025, strong performance of residential segment, full - year of payments’ segment, 

more than compensated decreased gross profit earned in commercial segment.
In Commercial segment main struggles in 2025 were efficiency and pricing of services 
–  improvements have materialised only in second half of the year.  

Gross profit and margin, EUR million

15.6

2.6

- 3.1

1.7 17.7

1.3

- 0.9

3.2 21.6

0.9

0.3

2023 Residential Commercial Engineering Payments 2024 Residential Commercial Engineering Payments 2025

17.8%

21.5%

20.0%



The Group succeeded to keep EBITDA margin inline with revenue growth

▪ There are full - year results of payments’ segment, and successful improvement of residential segment -  because of increased volum es and efficient operations –  

successfully outweighed weaker commercial result.

Pro forma EBITDA bridge, in EUR millions and margins

7

1.1

1.7

- 3

1.2

- 0.6
7.4

0.5

- 0.5

0

1

- 0.1
8.3

8.0%

8.3%

8.4%



Financial expenses led to slightly decreased net profit

▪ All the business segments improved their gross profit.

▪ Increased financial expenses were related to Group’s acquisition 
strategy.

▪ D&A increased with a bigger share of digital operations.

▪ About 60% of the net profit from last two years are being 
reinvested.

Net profit bridge, in EUR millions

2.3

3.9

- 2.6 - 0.1

- 0.7

- 0.5
- 0.2

2.1



Improved liquidity lays a solid foundation for growth in

▪ Modified liquidity by moving 78% of accumulated 

funds by Residential clients to long term liabilities. 
▪ Liquidity ratio improved after successfully 

refinancing both private and public bonds maturing 

in 2025 with a much longer duration debt.

▪ Acquisition of the minority shares of Valandinis  had 

a negative impact on equity.

Modified* liquidity ratio in pp Equity ratio  in pp

126

78

131

2023 2024 2025

20
21

19

2023 2024 2025

+53 pp- 48 pp

+1 pp - 2 pp

*For Modified Liquidity Ratio calculation Group 

reclassifies 78% of accumulated funds as non -
current 

2023 2024 2025

Non - current assets 24,521 32,19 6 34 ,583

Current assets 31,548 29,226 35 ,789

Total assets 56,069 61,42 2 70 ,372

Non - current liabilities 13,652 4,784 23 ,505

Current liabilities 30,93 9 43,648 33 ,395

Total liabilities 44 ,591 48,432 56 ,900

Equity 11,478 12,990 13,473

Cash and equivalents 
total

6,215 7,118 9 ,849

Restricted cash 4,499 4,665 5,561

Debt 14,477 19,236 25 ,178

Net debt 12,760 16,783 20 ,890

Balance sheet , EUR ’000

2026

Consolidated data



Stable balance sheet and moderate leverage support growth strategy*

Group succeeded to extend private bond maturity until 2027. First North bonds were successfully 

refinanced with a new public bond issue, maturing 2029.

Moderate leverage and good Group performance leaves 

room for future expansion through acquisitions.

Total debt, EUR million Debt to assets ratio in % Net debt to Pro Forma EBITDA ratio

12.6 3.9 22.7

1.9

15.4

2.5

14.5

19.3

25.2

2023 2024 2025

Non-current debt Current debt

26

31

36

2023 2024 2025

1.82

2.26

2.52

2023 2024 2025

+5 pp

+5 pp

0.44

0.26

* Consolidated data



Group significantly improved cash positions in 2025

Cash conversion ratio

Cash conversion ratio was calculated by dividing net cash from operating activities 

by EBITDA.

Cash flow statement, EUR thousands

2023 2024 202 5

Profit before income tax 3,540 2,807 2,8 29

Adjustments for non - cash items 5,106 4,618 5 ,472  

Changes in working capital (5,554 ) (150) (735 )

Net cash inflow from operating 

activities
3,092 7,275 7,566

Regular investment into 

property and intangibles
(958) (1 407) (1 786 )

Net cash outflow from 

investing activities
(678 ) (6,856 ) (5 ,457 )

Total financing cash flow (2,411) 485 622

Change in cash 3 903 2,731

Ending balance of cash 6,21 5 7,118 9 ,849

Group operates asset light business model. Strong cash generation is used to grow 

the business through acquisitions.

0.44

1.04

0.91

2023 2024 2025
Consolidated data



Acquisition targets for 2026

7+
M&A targets

8.6M
Total pro forma 

EBITDA of the 
targets

Business sectors

▪ The Baltics

▪ Czechia

▪ Slovakia

▪ Slovenia

▪ Croatia

▪ Poland*

▪ Hungary*

▪ Finland*

Facility management

(residential and commercial)

Digital solutions for 
FM companies

Parking operations

Announced acquisitions

Admeo  (LT)

Residential FM
Revenue, 2025 -  €3.1M
Buildings managed – 140

Metus  (HR, SLO)

Elevator production, 
installation & maintenance
Revenue, 2025 -  €19M

*Initial phase of negotiations

~60%
Share of the 

profit being 
reinvested

Total revenue of 

the targets

€92M€44M
Total planned 

investment



16%

30%

Key bond issue terms

Bond issue terms Key undertakings

Issuer AB Civinity (Lithuania)

Nominal / Minimum 

investment

EUR 1,000 

with minimal investment of EUR 1,000

Tranche
Up to EUR 15,000,000, with the possibility to 

increase the amount subject to the demand

Coupon rate / yield Fixed coupon rate of 10% / yield 9.5% or 10.0%

Interest payment frequency Semi - annually, in arrears (Act/Act convention)

Maturity date 17 July 2029

Repayment Bullet repayment at maturity

Use of proceeds M&A (2025 tranche was used for refinancing)

Guarantees Unsecured senior notes

Covenants
Net debt / Pro Forma EBITDA ≤ 4.0 , Equity ratio ≥ 

0.15

Information undertakings
• Annual audited financial reports

• Semi - annual interim reports

Negative pledge
• No security over assets unless Permitted 

Pledge

Asset disposal

• Fair market value for assets 

• ≥75% cash/cash equivalents 
• Non - cash consideration capped at EUR 1.5M or 

2.0% of total assets

Limits on dividends

• Compliance Certificate confirming no Event of 

Default
• Compliance with financial covenants after 

dividend payment

• Equity ratio remains ≥ 0.20

Change of control
If current UBO ownership drops below 50%+1 share, 

Noteholders can redeem Notes at 101% plus 
accrued interest.

Type of placement Public offer in Lithuania, Latvia, and Estonia

Put  option terms
• Noteholders can put at 101% upon Change of 

Control 
• Issuer may call all at 101% if ≥75% are redeemed

Early redemption
• 12 month to redemption at 101%, 

• 3 month to redemption at 100%

Subscription period From 27 May 2026 to 10 June 2026

Issue price
• EUR 1054.6480 (105.46480%) for 9.50% yield

or
• EUR 1041.5431 (104.15431%) for 10.00% yield

Issue date 17 June 2026

Arranger and distributor Luminor Bank AS Lithuanian Branch

Sales agents UAB Evernord, AS Redgate Capital

Legal adviser Tegos

Depository Nasdaq CSD Lithuania

Listing Nasdaq Vilnius Bond List

Governing law Lithuanian law

Documentation language English

Standards of financial 

statements
IFRS

Trustee CSC (Sweden)



How to subscribe
1. A securities  account  is required  for  investment  purposes . If one  is not  already  available,  it can  be  opened  at  any financial  

institution  in the  Baltic  region  that  offers  investment  services .
2. You can  subscribe  to  the  Bonds  by submitting  orders  through  any Baltic  financial  institution  where  you hold  a securities  

account,  either  via internet  banking  or  another  accepted  method 1.
3. Subscription  orders  can  be  submitted  from  27 May 2026  until  10 June  2026 .

1 Please  contact  your  financial  institution  to  learn  about  the  specific  procedures  and  methods  they  accept  for  submitting  a subscription  order .
2  The  deadline  for  submitting  your  subscription  order  can  vary  depending  on  your  financial  institution . Please  contact  them  to  confirm  the  specific  cutoff  time .

Lithuania Latvia Estonia Main partners

Arranger and distributor

Luminor  Bank  AS  Lithuanian  Branch

Sales agents

UAB  Evernord

AS  Redgate  Capital



Risk Group  Risk Name Risk Level

General business risks General economic situation Low

General business risks Success of investment projects Medium

General business risks Catastrophic events and war Medium

Operational risks Dependence on external financing High

Operational risks Company’s liquidity Medium

Operational risks Strategic implementation risk Low

Operational risks Holding structure cash dependency Low

Operational risks Tariff regulation in Lithuania Low

Operational risks Client liability risk Low

Operational risks Reputation and media coverage Low

Operational risks Acquisition and integration of acquired companies, including entering new markets risk Medium

Operational risks IT and counterparty dependency Low

Operational risks Cybersecurity risks Low

Market and macroeconomic risks Inflation Low

Market and macroeconomic risks Competition Medium

Market and macroeconomic risks Interest rate risk Low

Legal and regulatory risks Compliance with legal acts Medium

Legal and regulatory risks Health and safety obligations Low

Legal and regulatory risks Licence risk – SIA Mobilly Low

Appendix: Summary of Risk Factors



Appendix: Summary of Risk Factors

Risk Group Risk Name Risk Level

Notes - related risks Modification and waivers –

Notes - related risks Issuer’s credit risk –

Notes - related risks Refinancing risk –

Notes - related risks No active trading market –

Notes - related risks Interest rate changes on Notes –

Notes - related risks No guarantee or security –

Notes - related risks Early redemption by issuer –



Your reliable 
partner

tomas.staskunas@civinity.com

Tomas Staškūnas Acting CEO
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